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Cod and products of cod

Salmon

Redfish

Fish liver

Blue whiting

Herring

Saithe

Mackrel

Haddock

Roes

Plaice

Catfish

Trout

Shrimps and lobster

Fish Oil

Sole

Capelin

Ling

Flatfish

 Greater Silver

 Hailibut

Other
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Current trade framework for fisheries exports 

Icelandic exports of seafood products to the EU is governed by a patchwork of different legal 

arrangements and systems of tariff rate quotas:

1972 Free Trade Agreement (Protocol 6)

EEA Agreement (Protocol 9)

‘Permanent’ Tariff Rate Quotas from 1996

‘Temporary’ Tariff Rate Quotas –negotiated every 7 years

GATT and Autonomous Quotas

Complicated and cumbersome



System of TRQs for Iceland

Seafood exporters in Iceland can use the following TRQs when exporting to the EU market:

7 Permanent Quotas

4 Temporary Quotas (expired 30 April 2021)

GATT/autonomous quotas (autonomous quotas set annually??)



0% 20% 40% 60% 80% 100% 120%

09.0792 Frozen herring industrial procesing 950 T

09.0793 - Salmon - 50 T

09.0794 - Miscellaneous 250 T

09.0795 - Salted Herring or in brine - 1.750 T

09.0796 - Frozen lobsters 50 T

09.0797 - Prepared or preserved herring 2.400 T

09.0798 - Other prepared or preserved fish 50 T



0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

09.0700 - Cod liver (3685 tonns)

09.0810 - Frozen lobsters (1474 tonns)

09.0811 - Fillets of redfish (2984 tonns)

09.0812 Frozen herrings (1400 tonns)













Tariffs to the EU on Icelandic fisheries products 

Tariffs around 17 million euros in 2021

68% of trade in seafood tariff free in 2021 – 95% in 1994 

The EU´s most recent FTA´s grant zero duties to almost all fisheries products ( Japan, UK, 

Vietnam, Canada, MERCOSUR, New-Zealand) 

TRQ´s do not represent producers needs. Underutilised and provide limited value. (trending 

downwards).

Ongoing negotiations on the financial mechanism – use the opportunity to achieve better market 

access. 
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STRENGTHS OPPORTUNITIES

• No border checks for health 

certificates 

WEAKNESSES THREATS

• Some competitors have better 

market access to the EU market

POSITIVE INFLUENCES

NEGATIVE INFLUENCES

• Established trade routes for 

fisheries products with the EU

• Internal market – same health 

regulations for imports

• 10% duty on offal from salmon –

hampering further working? 



Thank you


